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EPS FY19E Changed from% 19.3 t0 % 19.0
Rating Unchanged

Quarterly Performance

Q1FY18  Q1FY17  YoY (%) Q4FY17 QoQ (%)
Revenue 1,029.4 959.4 13 1,278.1 -19.5
EBITDA 45.2 56.4 -19.8 739  -388
EBITDA (%) 4.4 5.9 -149bps 5.8 -139bps
PAT 20.5 22.9 -10.4 384  -46.6

Key Financials

% Crore FY16 FY17E FY18E FY19E
Net Sales 4,627 4,298 4,697 5,233
EBITDA 264.2 242.8 265.7 331.1
Net Profit 110.3 107.7 136.6 189.5
EPS R) 11.1 10.8 13.7 19.0

I

aluation summary

FY16 FY17E FY18E FY19E
P/E 29.7 304 23.9 17.3
EV / EBITDA 15.0 15.2 13.6 10.4
P/BV 4.3 3.8 35 3.0
RoNW (%) 14.6 12.4 14.6 17.4
RoCE (%) 17.2 16.7 18.7 224
Mcap/sales 0.7 0.8 0.7 0.6
Particular Amount
Market Capitalization (% Crore) 3,272.0
Total Debt (FY17) (% Crore) 545.5
Cash and Investments (FY17) ( Crore) 25.1
EV (% Crore) 3,792.4
52 week H/L 387/202
Equity capital (% Crore) 20.2
Face value (%) 2.0

rice performance (%)

gl

Bajaj Electricals (0.4) (7.0) 33.8 23.3
Havells India 4.8 1.8 15.5 22.0
Symphony (0.9) (6.3) 4.4 18.1
V-Guard 3.9 (5.0) 21.9 46.4
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August 3, 2017
Bajaj Electricals (BAJELE)
GST rollout weakens profitability...

e Bajaj Electricals’ (BEL) revenues at ~X 1029 crore were up ~7% YoY
led by strong revenue growth in the E&P division by 36% YoY owing
to strong project execution. However, performance of consumer
durable CD sales (includes revenue from lighting segment) fell ~14%
YoY owing to de-stocking of inventory at the dealer level before the
implementation of GST. As per the management, GST rollout
coupled with completion of range and reach expansion plan (RREP)
in FY 18, would improve the performance of CD sales, going forward

o EBITDA margin was marred by lower profitability of CD segment due
to lower operating leverage and one-time compensation (of ~X 10
crore) to its dealers/distributors for losses incurred on account of
introduction of GST. Despite lower interest outgo (down ~34% YoY)
during Q1, PAT declined 10% YoY due to lower EBITDA margin. We
model revenue CAGR of ~10% FY17-19E while a slight recovery in
margin, lower interest cost would help drive PAT at CAGR of 34%

Long haul of consumer segment puts pressure on overall performance

BEL’s core business CD and lighting, recorded a subdued performance in
FY15, FY16 as the company’s RREP implementation continued to hurt
consumer durable sales growth. This coupled with one-time impact in
sales owing to demonetisation and GST rollout, resulted in muted offtake
of kitchen appliances & fans and loss in market share. However, we
believe completion of RREP coupled with implementation of GST (to
favour organised players) would help drive sales of consumer durables,
going forward, given lower penetration and rising income of the Indian
middle class and rural household (owing to good monsoon). On a
conservative basis, we model slow recovery in sales of CD products with
revenue CAGR of 8% in FY17-19 vs. industry growth of ~12% in the
same period.

Execution of higher margin projects to drive overall margin FY16 onwards

The E&P segment was a laggard for BEL despite sales CAGR of ~11% in
FY13-15, due to sharp cost overruns on legacy projects. However, the
company witnessed a revival in performance post FY16-17 on account of
execution of newer high margins orders. The current order book of
~X 3380 crore consists of high margin orders of FY16-17. In the absence
of any lossmaking order, we expect BEL to achieve an operating profit of
% 130 crore from the segment with margins of 5% in FY19E led by new
orders flowing in the P&L from FY16-17 onwards. Continuous order inflow
has improved the visibility of revenue booking from the E&P segment. We
believe BEL will benefit from the government’s thrust to improve power
infrastructure in India. We expect the E&P segment to record ~13% sales
CAGR in FY17-19E with positive EBIT margin of ~5% in FY18E-19E.

Recovery in CD performance to drive valuation

Despite being a strong brand in the CD segment, BEL faced stiff
competition from leading consumer durable players amid implementation
of ToC. Though E&P division turned positive, CD segment continuously
underperformed with lower volume growth & suppressed EBIT margin.
However, the management has guided at a slow recovery in sales of CD
products with RREP nearing the end in FY18. This coupled with execution
of higher margin order would drive the profitability of the company. For
the valuation, we use SOTP method and value CD segment at 16x FY19E
EV/EBITDA and 7x FY19E EV/EBITDA for E&P segment, respectively. We
reiterate our BUY rating on the stock with target price of ¥ 380.
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Variance analysis

Q1FY18 Q1FY18E Q1FY17 YoY (%) Q4FY17 QoQ (%) Comments
Sales growth largely led by 36% YoY growth in E&P segment revenue
Revenue 1,029.4 952.7 959.4 7.3 1,278.1 -19.5 (contributed 54% in sales) whereas de-stocking of inventory at dealer's level
hurt the performance of consumer durable segment
Other Income 10.5 9.3 9.8 1.2 1.4 -1.9
Raw Material Exp 46.2 50.7 51.0 -9.5 69.1 -33.1
Employee Exp 76.4 90.5 78.6 -2.8 90.3 -15.4
Admin & Other exp 148.3 142.9 140.4 5.7 198.8 -25.4
Erection & Subcont Exp 91.8 57.6 56.1 63.7 136.8 -32.9
Purchase of Traded goods 621.5 563.1 576.9 1.1 709.2 -12.4
EBITDA 45.2 43.0 56.4 -19.8 73.9 -38.8
One-time compensation of ~ ¥ 10 crore to the dealers/distributors for losses
- i i incurred on account of GST coupled with no price hike (to offset higher raw
EBITDA Margin (%) 44 50 59 1485 58 240 material prices) hurt the profitability of consumer durable segment
Depreciation 8.0 1.2 6.7 19.6 8.4 -4.5
Interest 15.0 18.7 22.8 -34.3 16.6 -9.9  Lower interest cost mainly due to redemption of NCDs
PBT 32.8 314 36.7 -10.8 60.3 -45.7
Total Tax 12.3 10.4 13.9 -11.6 219 -44.1
I H H 0,
PAT 205 211 229 104 384 4656 Desp!te lower interest outgo, PAT declined 10% YoY due to lower EBITDA
margin
Key Metrics

CD sales largely impacted primarily on account of drop in sales ahead of GST
Consumer Durable 469.5 529.9 547.8 -14.3 610.8 -23.1 rollout. The dealers refrained from building inventory owing to some
confusion related to input tax credit

Growth in E&P inly due to st ject executi
Engineering & Project 5508 4228 4114 361 6672 -6 o nEaTTevenuewasmainly due fo strong project execution

Source: Company, ICICldirect.com Research

‘

hange in estimates
FY18E FY19E Comments

(% Crore)
Old New % Change Old New % Change

We have slightly tweaked our estimate for FY18E and FY19E considering a sharp growth in
E&P segment revenue. However, we believe consumer durable segment will record a slow
pick-up in sales due to various initiatives taken by the company to focus much on

Revenue 4,632.7 4,696.8 14 5,159.3 5,233.2 1.4 profitability. We have modelled revenue CAGR of 10% FY17-19E led by E&P segment
revneue CAGR of ~13%. Consumer durable segment is likely to record revenue CAGR of
~8.3% in FY17-19E after a complete rollout of RERP programme and shift in demand from
unorganised to organised category due to rollout of GST

EBITDA 292.5 265.7 (9.2) 3413 3311 (3.0
We marginally tweak our EBITDA margin estimate on account of improvement in profitability

EBITDA Margin % 6.3 57 -6dbps 6.6 63  -27bps E_PC segment. However, we believe EBITDA margin will remain at historical level considering
higher employee cost and lower operating leverage due to lower sales of consumer durable
segment

PAT 152.0 136.6 (10.1)  192.2 189.5 (1.4)

EPS R) 15.2 13.7 (10.1) 19.3 19.0 (1.4)

Source: Company, ICICldirect.com Research

Current Earlier Comments
FY16  FY17E  FY18E  FY19E  FY18E  FY19E

Slow pick-up in sales of consumer products due to various initiatives taken to
rationalise inventory at dealers level would keep revenue growth in check. However,

0y
Consumer Durable (%) 284 (109) 58 108 88 108 GST rollout would translate into shift in demand toward organised players in the long
run, which would benefit a strong brand like Bajaj
Fies i & R 519 22 133 12.0 6.6 Under the E&P segment, the company's strategy is to focus more on quality orders

" and timely execution of orders
Source: Company, ICICldirect.com Research
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Exhibit 1: Segment wise contribution (%)

E&P

Consumer
Durable
59%

Source: Company, ICICldirect.com Research
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Company Analysis

Long haul of consumer segment puts pressure on overall performance

BEL is a well established national brand in the kitchen & domestic
appliances (KDA) and lighting segments. These two segments contribute
60% to the topline with sales CAGR of ~10% in FY11-16. BEL has
successfully leveraged its brand to create a huge retail network of 45,000
for appliances, 86,000 for fans and over 400,000 for lighting across India.
BEL has also introduced its premium products range Morphy by signing a
JVs agreement with UK’s leading CD brand Morphy Richards. BEL
outsources its lighting products domestically while luminaries are
sourced from domestic and international vendors. The core business of
BEL (CD & lighting) recorded a subdued performance in FY15 and FY16 as
ToC implementation continued to hurt consumer durable sales growth.
This, in turn, resulted in muted offtake of kitchen appliances & fans and
loss in market share. The EBIT margin of the CD segment remained under
pressure due to lower operating leverage (dropped from pick of 10.5% to
4.3% in FY17). Further, poor performance of the lighting segment is
largely due to a shift in demand from traditional lighting product to LED.
We believe CD sales will improve slowly (the management guided that
improvement in sales would be visible from H2FY18) as the company’s
RREP programme is nearing an end. We have modelled CD revenue
CAGR of 10% in FY17-19E.

Exhibit 2: Revenues to witness sluggish growth in FY17-19E
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Source: Company, ICICldirect.com Research

Economic reforms, better monsoon may bring some relief for BEL

BEL has a strong presence in the domestic fans, water heater, mixer
grinder, irons and air cooler categories. With the strong sales network in
rural and tier-1l & tier-lll cities in India, we believe BEL is likely to get some
relief from the central government’s various economic reforms and better
monsoons. However, we are unclear about the future strategy of the
company to improve sales/margin in the lighting and CD segment. We
believe consumer durable companies will be key beneficiaries of the
government’s key reforms like implementation of GST and pay hike.
While the Seventh Pay Commission boosted the disposable income of the
1.4 crore government employees, reduction in tax arbitrage for the
unorganised segment (due to GST) will provide additional benefit to
organised players in the long run (shift in demand of branded product
category).

ICICI Securities Ltd | Retail Equity Research

Page 3



(Besearch
ICICI dire c} com

It's Advice, Not Adventure

Recovery in engineering & project to aid margin

BEL entered the lighting project services in 1960 with the aim of providing
lighting packages for power plants and other industrial facilities. The
division got its present name in 1994-95 with the emphasis shifting to
design and execution of electrical projects. In 2001-02, BEL commenced
its high mast and transmission line tower (TLT) manufacturing unit at
Ranjangaon near Pune. The idea behind launching this business was to
diversify the business from a lighting and consumer durable player to a
strong contender in the engineering and project segments to leverage the
strong Bajaj brand. The business unit is divided into three segments, viz.
high masts, TLT and special projects. The E&P segment revenue
increased four-fold from T 382 crore in FY08 to ¥ 1983 crore in FY17 while
the segment contributes ~40% to the FY17 topline.

The segment recorded revenue CAGR of ~13% in FY09-16. A slowdown
in the industrial business and stretched working capital cycle resulted in a
decline in EBIT margin from 12.6% in FY09 to -6.5% in FY15 and 7% in
FY17. However, continuous quality order inflow has improved the
visibility of revenue booking from the E&P segment. The current order
book is at ~¥ 3380 crore, which includes TLT: ¥ 587 crore, special
projects: T 2619 crore and high mast: ¥ 174 crore.

Exhibit 3: Engineering & project revenues (T crore) Exhibit 4: Engineering & project order book (3 crore)
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FY12 FY13 FY14 FY15 FY16E FY17E FY18E FY19E
FY12 FY13 FY14 FY15 FY16E FY17E FY18E FY19E
Source: Company, ICICldirect.com Research Source: Company, ICICldirect.com Research

Pan-India presence through strong dealer network

BEL, one of the oldest consumer durable companies in the country, has a
pan-India presence through a strong dealer and retail network. The
company has 2200+ distributors and 5000+ dealers across India. Further,
Bajaj’s lighting solutions are available in over 350,000 retail stores while
fans and appliances are available at over 88,000 and 45,000 retail stores
across India. In order to leverage its strong brand, BEL has taken the
initiative to reach directly to consumers through opening retail chain
‘Bajaj World’ (pure franchise model) for appliances and lighting products.
Currently, the company has 75 exclusive Bajaj World stores. BEL also
plans to expand its presence globally through franchise agreements. The
company has opened stores in Nepal and plans to open stores in Ghana,
Nigeria, Sri Lanka and South Africa.

ICICI Securities Ltd | Retail Equity Research Page 4
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Margin pressure continues on lacklustre performance of core business

BEL’s EBITDA margin remained under pressure for FY13-15 due to losses
in the E&P segment (owing to execution of low margin orders). Though
E&P business turned into the green owing to execution of higher margin
order in FY16-17, the EBITDA margin was hit by a sharp decline in
profitability of CD segment due to lower volume on account of
implementation of RREP. Also, lower margin of government orders under
lighting segment (led by EESL orders) suppressed lighting margin.

We believe the EBITDA margin will improve in FY17-19E supported by 1)
change in product mix of CD segments 2) focus in execution of higher
margin order under E&P segment. However, we also believe the
company’s employee expenses and advertisement & promotion expenses
would restrict any sharp movement in the EBITDA margin owing to slow
pick up in volume growth due to intense competition.

Exhibit 5: EBITDA margins to improve (%)
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Source: Company, ICICldirect.com Research

Recovery in margin, lower interest cost to help profit growth

Historically, due to a sharp dip in the margin coupled with higher interest
incidence, the company recorded significant losses in FY13-15. However,
the recovery in the E&P segment led by execution of quality orders
helped in the turnaround of the bottomline. Still, a decline in profitability
of consumer durable segment restricted any sharp recovery in the
bottomline. We believe lower interest cost coupled with recovery in the
profitability of E&P and CD segment would help drive BEL's growth at a
CAGR of ~33% in FY17-19E.

Exhibit 6: Net profit to recover due to reduction in E&P losses
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Source: Company, ICICldirect.com Research
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Outlook and valuation

Despite being a dominant play in the lighting and consumer durable
segment (contributes ~70% of topline) with a strong dealer network, BEL
has paid the price for poor execution in the E&P business and lower-than-
expected performance of its core business (i.e. lighting and CD segment).
Poor EBITDA margins with a rising working capital requirement (due to a
delay in execution of E&P projects) resulted in sharp multiple
contractions. Though the E&P division turned positive (with strong EBIT
margin of 7% in FY17), the CD segment underperformed due to lower
volume growth and loss of market share to its competitors. However, the
management has guided a slow recovery in sales of CD products with
RREP nearing the end in FY18. A slight recovery in sales would help drive
profitability of the segment. With the conservative estimates of FY17-19E
for CD sales, we expect the profitability of this segment to improve
gradually with change in product mix and good demand from rural area
(owing to expectation of better monsoon). This coupled with execution of
higher margin order would drive the profitability of the company. For the
valuation, we use SOTP method and value CD segment at 16x FY19E
EV/EBITDA and 7x FY19E EV/EBITDA for E&P segment, respectively. We
reiterate our BUY rating on the stock with a target price of ¥ 380.

Exhibit 7: Valuation

Sales Growth ~ EPS Growth PE EV/EBITDA RoNW RoCE
Rcr) (%) R) (%) (x) (x) (%) (%)

FY16 4626.7 1.1 29.7 15.0 14.6 17.2
FY17E 4298.3 -1.1 10.8 2.4 30.4 15.2 12.4 16.7
FY18E 4696.8 93 137 26.9 23.9 13.6 14.6 18.7
FY19E 5233.2 11.4 190 38.7 173 10.4 17.4 22.4

ICICI Securities Ltd | Retail Equity Research Page 6
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Recommendation history vs. consensus
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Key events

Date Event
Apr-09 Sharp decline in lighting revenue/EBIT during Q1FY10

Dec-09 QIP issue of ¥ 160 crore

Mar-10 Bajaj Holding & Investment raises its stake in group company Bajaj Electricals to 31.65% from earlier 12.85%

Mar-10 Receives orders worth % 215 crore under the portfolio of transmission and power distribution

Sep-10 Receives orders worth ¥ 408 crore under the portfolio of transmission and power distribution, total order book size crosses ¥ 1150 crore
Oct-10 Records strong sales CAGR of 25% in FY09-11 led by strong performance by consumer durable (~30% CAGR) segment

Jan-11 Company extends its product portfolio by launching pressure cookers, water purifiers and water dispensers

Jul-12 Company launches premium segment of lighting range including LED lights in South India

Sep-12 Company sells its entire 50% stake in Bajaj Venture to Black & Decker India

Mar-13 Margin contraction due to sharp losses in E&P segment

Nov-13 E&P business unit receives power distribution projects worth X 757 crore under Rajiv Gandhi Gramin Vidyutikaran Yojna (RGGVY) scheme
Dec-16 BEL enters into strategic alliance with UK based firm Gooee to manufacture innovative lighting products and solutions on loT platform

Source: Company, ICICldirect.com Research

Top 10 Shareholders Shareholding Pattern

Rank Name Latest Filing Date % 0/S Position Change J (in %) Jun-16  Sep-16  Dec-16 Mar-17  Jun-17
1 Bajaj Group of Industries 31-Mar-17  37% 374 0.0 Promoter 63.6 63.5 63.4 63.4 63.3
2 Bajaj (Shekhar P) 31-Mar-17  4.6% 4.7 0.0 FiI 6.7 19 1.6 1.6 9.3
3 Bajaj (Anant) 31-Mar-17  4.5% 4.5 0.0 DI 6.9 11 11 6.7 5.2
4 Bajaj (Kiran) 31-Mar-17  3.0% 3.1 0.0 Others 22.8 20.9 21.3 22.3 22.2
5 HDFC Asset Management Co., Ltd. 30-Jun-17  2.8% 2.8 0.0
6 Bajaj Trading Company 31-Mar-17  2.5% 25 0.0
1 Bajaj (Madhur) 31-Mar-17  2.1% 2.1 0.0
8 Reliance Nippon Life Asset Management Limited 30-Jun-17  1.9% 2.0 0.0
9 Bajaj (Niraj) 31-Mar-17  1.7% 1.7 0.0
10  Caisse de Depot et Placement du Quebec 31-Mar-17  1.5% 1.5 1.0

Source: Reuters, ICICldirect.com Research

Recent Activity

Sells

Investor name Value Shares [l Investor name Value Shares
Caisse de Depot et Placement du Quebec 4.6 1.0 Baroda Pioneer Asset Management Company Limited -0.6 -0.1
UTI Asset Management Co. Ltd. 0.9 0.2 Reliance Nippon Life Asset Management Limited -0.2 0.0
LIC Mutual Fund Asset Management Company Ltd. 0.5 0.1 Purandare (Anant Martand) -0.1 0.0
Mirae Asset Global Investments (India) Pvt. Ltd. 0.1 0.0 Kanodia (Siddartha) -0.1 0.0
Patil (Pradeep D.) 0.0 0.0 Gharge (Pratap Shankar) -0.1 0.0

Source: Reuters, ICICldirect.com Research
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Financial summary

(Year-end March) FY16 FY17E FY18E FY19E
Net Sales 4626.7 4298.3 4696.8 5233.2
Growth (%) 8.5 -1.1 9.3 11.4
Raw Material Expenses 178.6 195.5 1741 224.4
(Increase)/Decrease in stocks -31.8 -15.1 0.0 0.0
Purchase of traded goods 2941.5 2576.9 2796.9 3044.9
Employee Expenses 285.1 328.9 341.3 391.4
Erection & subcontracting exp 295.5 293.8 385.5 523.9
Other expenses 693.7 675.5 121.4 7115
Total Operating Expenditure 4362.5 4055.5 44311 4902.1
EBITDA 264.2 242.8 265.7 331.1
Growth (%) 199.1 -8.1 9.4 24.6
Other Income 48.1 35.6 313 40.2
Interest 108.1 80.4 66.9 53.6
PBDT 204.2 197.9 236.1 317.6
Depreciation 214 29.9 30.5 32.4
PBT before Exceptional ltems 176.9 168.0 205.6 285.2
Less: Exceptional ltems 0.0 0.0 0.0 0.0
PBT 176.9 168.0 205.6 285.2
Total Tax 66.5 60.4 69.0 95.7
PAT 110.3 107.7 136.6 189.5
Growth (%) NA -2.4 26.9 38.7
EPS (%) 1.1 10.8 13.7 19.0
Source: Company, ICICldirect.com Research

Balance sheet < Crore
(Year-end March) FY16 FY17E FY18E FY19E
Equity Capital 20.2 20.3 20.3 20.3
Reserve and Surplus 736.2 851.2 917.1 1071.0
Total Shareholders funds 756.3 871.5 937.4 1091.2
Total Debt 821.0 545.5 4455 345.5
Liability 1656.1 1491.8 1457.8 1511.7
Asset

Total Gross Block 455.5 519.0 569.0 619.0
Less Total Accumulated Dep 179.1 209.0 239.5 271.9
Net Block 276.5 310.1 3295 3471
Total CWIP 20.7 79 7.9 7.9
Total Fixed Assets 297.1 317.9 3374 354.9
Other Investments 17.5 17.5 315 67.5
Inventory 506.7 571.2 624.2 645.2
Debtors 1671.1 1653.8 1608.5 1691.8
Loans and Advances 33 3.0 3.2 3.6
Other Current Assets 107.8 146.4 160.0 178.2
Cash 46.6 25.1 8.9 61.3
Total Current Assets 2335.5 2399.4 2404.8 2580.2
Creditors 571.4 630.4 643.4 716.9
Provisions 81.2 78.9 80.6 89.7
Total Current Liabilities 1303.6 1588.7 1684.9 1871.3
Net Current Assets 1032.0 810.8 719.9 702.9
Deferred Tax Assets 49.3 56.0 56.0 56.0
Long term loans and advances 0.0 0.0 0.0 0.0
Other non current assets 189.2 186.7 2041 2214
Assets 1656.2 1491.9 1457.8 1511.7

Source: Company, ICICIdirect.com Research

(Besearch
ICICI dire c} com

It's Advice, Not Adventure

Cash flow statement < Crore
(Year-end March) FY16 FY17E FY18E FY19E
Profit after Tax 1103 107.7 136.6 1895
Depreciation 274 29.9 30.5 324
CF bef working capital changes 2458 2180 2340 2755
Net Increase in Current Assets -357.5 -85.5 2215 -123.0
Net Increase in Current Liabilities 4412 285.1 96.2 1924
Net CF from operating act -552.8  417.6  308.7 3449
(Purchase)/Sale of Fixed Assets -43.7 -50.7 -50.0 -50.0

Long term loans and advances 200.1 2.4 -17.3 -23.3

Other non current assets 41.9 0.0 -20.0 -30.0
Other Investments 41.9 0.0 -20.0 -30.0
Deferred Tax Assets 0.4 -6.7 0.0 0.0
Net CF from Investing act 276.7 -90.7 -87.3  -103.3
Inc / (Dec) in Equity Capital 0.0 0.1 0.0 0.0
Inc / (Dec) in Loan Funds 4342 -275.5 -100.0 100.0
Total Outflow on account of div -35.6 -33.2 -35.6 -35.6
Net CF from financing act 285.0 -3485 -237.6 -189.2
Net Cash flow 8.8 -21.6 -16.2 52.4
Cash & Cash Equi at the beg. 37.8 46.6 25.1 8.9
Cash 46.6 25.1 8.9 61.3

Source: Company, ICICldirect.com Research

(Year-end March) FY16 FY17E FY18E FY19E
Per Share Data

EPS 1.1 10.8 13.7 19.0
Cash EPS 13.8 13.8 16.8 22.2
BV 75.8 87.4 94.0 109.4
DPS 3.6 33 3.6 3.6
Operating Ratios

EBITDA Margin 5.7 5.6 5.7 6.3
PAT Margin 2.4 25 2.9 3.6
Return Ratios

RoE 14.6 12.4 14.6 17.4
RoCE 17.2 16.7 18.7 224
RolC 12.3 10.7 11.5 14.0
Valuation Ratios

EV /EBITDA 15.0 15.2 13.6 10.4
P/E 29.7 30.4 23.9 17.3
EV / Net Sales 0.9 0.9 0.8 0.7
Market Cap / Sales 0.7 0.8 0.7 0.6
Price to Book Value 43 3.8 35 3.0
Turnover Ratios

Asset turnover 2.8 29 3.2 35
Debtor Days 131.8 140.4 125.0 118.0
Creditor Days 45.1 53.5 50.0 50.0
Solvency Ratios

Debt / Equity 1.1 0.6 0.5 0.3
Current Ratio 35 3.3 3.3 3.1
Quick Ratio 2.1 25 24 2.3

Source: Company, ICICldirect.com Research

ICICI Securities Ltd | Retail Equity Research

Page 8



(Besearch
I1CiICl direc} com

It's Advice, Not Adventure

ICICIdirect.com coverage universe (Consumer Discretionery)

Sector / Company M Cap EPS R) P/E (x) EV/EBITDA (x) RoCE (%) RoE (%)

TPR) Rating (X Cr) FY17E FY18E FY19E FY17E FY18E FY19E FY17E FY18E FY19E FY17E FY18E FY19E FY17E FY18E FY19E
Asian Paints (ASIPAI) 1,148 1,181 Hold 110,116 21.4 224 268 536 51.2 428 36.1 349 286 329 295 308 269 249 258
Astral Polytecnik (ASTPOL) 621 685 Buy 7,436 121 144 198 514 432 313 287 230 178 213 216 239 172 159 182
Bajaj Electricals (BAJELE) 328 380 Buy 3272 108 137 190 304 239 173 152 136 104 167 187 224 124 146 174
Havells India (HAVIND) 486 540 Buy 30,322 86 115 150 563 421 324 347 282 214 230 262 287 174 204 219
Kansai Nerolac (KANNER) 456 495 Buy 24575 94 108 123 486 422 371 336 293 254 262 281 281 180 196 195
Pidilite Industries (PIDIND) 806 890 Buy 41,319 168 174 208 479 464 388 31.7 308 255 33.0 314 328 249 237 248
Essel Propack (ESSPRO) 240 270 Hold 3,770 125 141 168 193 170 143 103 88 76 176 17.7 192 174 153 16.0
Supreme Indus (SUPIND) 1,100 1,285 Buy 13,973 337 325 446 326 338 247 185 181 142 300 305 365 253 243 288
Symphony (SYMLIM) 1,372 1,623 Buy 9598 237 334 421 580 411 326 475 322 252 484 506 562 36.1 383 423
V-Guard Ind (VGUARD) 178 165 Hold 7,559 3.6 3.6 44 498 490 401 347 349 285 323 286 29.1 238 221 225
Voltas Ltd (VOLTAS) 538 525 Buy 17,793 155 18.6 21.9 348 289 246 30.1 241 204 215 262 265 155 19.0 19.2

Source: Company, ICICldirect.com Research
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ICICIdirect.com endeavours to provide objective opinions and recommendations. ICICldirect.com assigns
ratings to its stocks according to their notional target price vs. current market price and then categorises them
as Strong Buy, Buy, Hold and Sell. The performance horizon is two years unless specified and the notional
target price is defined as the analysts' valuation for a stock.

Strong Buy: >15%/20% for large caps/midcaps, respectively, with high conviction;
Buy: >10%/15% for large caps/midcaps, respectively;

Hold: Up to +/-10%;

Sell: -10% or more;

ﬂICICl(Ii/nct.co/n No1

lnummuz::owImump. BROKER
| ICICI Securities Ltd. |E 757 asmins

Analyst Award 2012

Pankaj Pandey Head - Research pankaj.pandey@icicisecurities.com

ICICldirect.com Research Desk,
ICICI Securities Limited,

1st Floor, Akruti Trade Centre,
Road No 7, MIDC,

Andheri (East)

Mumbai - 400 093
research@icicidirect.com
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ANALYST CERTIFICATION

We /I, Sanjay Manyal, MBA (Finance) and Hitesh Taunk, MBA (Finance) Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this research
report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s)
or view(s) in this report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial products. ICICI Securities
Limited is a Sebi registered Research Analyst with Sebi Registration Number — INH000000990. ICICI Securities is a wholly-owned subsidiary of ICICI Bank which is India’s largest private sector bank and has
its various subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”), the details in respect of which
are available on www.icicibank.com.

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates might have investment banking
and other business relationship with a significant percentage of companies covered by our Investment Research Department. ICICI Securities generally prohibits its analysts, persons reporting to analysts
and their relatives from maintaining a financial interest in the securities or derivatives of any companies that the analysts cover.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein is strictly confidential and
meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any form, without
prior written consent of ICICI Securities. While we would endeavour to update the information herein on a reasonable basis, ICICI Securities is under no obligation to update or keep the information current.
Also, there may be regulatory, compliance or other reasons that may prevent ICIC| Securities from doing so. Non-rated securities indicate that rating on a particular security has been suspended
temporarily and such suspension is in compliance with applicable regulations and/or ICICI Securities policies, in circumstances where ICICI Securities might be acting in an advisory capacity to this
company, or in certain other circumstances.

This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or completeness guaranteed. This
report and information herein is solely for informational purpose and shall not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial
instruments. Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. ICICI Securities will not treat recipients as customers by virtue of their
receiving this report. Nothing in this report constitutes investment, legal, accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific
circumstances. The securities discussed and opinions expressed in this report may not be suitable for all investors, who must make their own investment decisions, based on their own investment
objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should independently evaluate
the investment risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. ICICI Securities accepts no liabilities whatsoever for any
loss or damage of any kind arising out of the use of this report. Past performance is not necessarily a guide to future performance. Investors are advised to see Risk Disclosure Document to understand the
risks associated before investing in the securities markets. Actual results may differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to
change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment
in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date of this report for services in

respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction.

ICICI Securities or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the companies mentioned
in the report in the past twelve months.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or its analysts did not receive any
compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither ICICI Securities nor Research Analysts
and their relatives have any material conflict of interest at the time of publication of this report.

It is confirmed that Sanjay Manyal, MBA (Finance) and Hitesh Taunk, MBA (Finance) Research Analysts of this report have not received any compensation from the companies mentioned in the report in
the preceding twelve months.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as of the last day of the month
preceding the publication of the research report.

Since associates of ICICI Securities are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the subject
company/companies mentioned in this report.

It is confirmed that Sanjay Manyal, MBA (Finance) and Hitesh Taunk, MBA (Finance) Research Analysts do not serve as an officer, director or employee of the companies mentioned in the report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

Neither the Research Analysts nor ICICI Securities have been engaged in market making activity for the companies mentioned in the report.

We submit that no material disciplinary action has been taken on ICICI Securities by any Regulatory Authority impacting Equity Research Analysis activities.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution,
publication, availability or use would be contrary to law, regulation or which would subject ICICI Securities and affiliates to any registration or licensing requirement within such jurisdiction. The securities

described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this document may come are required to inform themselves of and
to observe such restriction.
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